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1500+     CLIENTS SUPPORTED 

1993 20+         YEARS OF OPERATION  

50,000+   PEOPLE PLACED INTO JOBS 
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If I was going to spend  30 minutes of my time seeing an agency, I would spend my time running through a diagnostic rather 
than spending time listening to the same stories of how good the agency is.    
 
I would then see which areas I am ok with, and which could be improved! 
 
It would be good to know how to get the best out of the service. 

If you went through the diagnostic you would be able to see what is needed and have criteria for what is needed for you in terms 
of service. 
 
You would not need to see agencies unless they could bring something that improves performance against benchmarks that you 
need 
 
You wouldn’t then change on a simple sales pitch from an agency.    remember  “If it ain’t broke don’t fix it!” 

The North West of England has been experiencing the HIGHEST ECONOMIC GROWTH in manufacturing, it is all over the media.  
Unemployment in manufacturing is FALLING fast and it’s getting harder and harder to find good staff and this is going to increase. 
  
Imagine now that a company suddenly finds that the economy is booming, orders increase and then it finds it cannot secure good 
staffing or even enough staffing to meet this long awaited opportunity!  What a loss to the company! 
 
It could however be avoided by finding out how the best companies resolve this by doing the diagnostic!  
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Often we start talking about service and supply and companies start then talking about PRICE rather than 
VALUE. 
 
A lot of companies do not look closely enough at the impact of supply issues on their bottom line, or simply 
how much it disrupts their business and the lives of those that have to control these events . 
 
We at Hexagon fully respect that market economics means that we have to be fully competitive on price to 
meet the needs of budgets,  tenders and other procurement considerations however, we also consider that 
high added value is equally important.  Hence our pricing structures are always based on: 
 
 
“Providing market competitive services with higher inherent added value” 
 
“We do this by setting the service directly against the needs that most affect the business, and control 
these items at a service critical priority level.  We build in features that create added values that directly 
improve the service level . This is a core principle of Hexagon.” 
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There is an old adage that says  “ If it sounds too good to be true,  it probably is!” 
 
It is sadly true to say that many 
 
Hexagon is fundamentally a truly ethical supplier of services and as such takes great care when it comes to 
utilising payroll 
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